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The Top Twelve Sales for June (before discounts): 

#1----$2774.79 

#2----$1421.00 

#3----$1345.60 

#4----$1235.45 

#5----$1171.00 

#6----$1034.00 

#7----$759.52 

#8----$709.50 

#9----$698.76 

#10---$653.48 

#11---$653.45 

#12---$653.00

Sales for the month of June were $23,613.33. Sales are a little down over a year ago, but still good overall. 

Welcome to our new vendors!!! We are very happy to have you with us!  There are some new 

faces this month! Get to know some of them, they are wonderful people! 

 

You are all so great!!!!! We thank God every day that we have the opportunity to be associated with all of 

you. Our customers comment all the time about what a great atmosphere we have in the store, it is all of 

us working together that makes this a great place to shop and find fantastic bargains!!! We have been 

getting some VERY good reviews on Google, our customers love us! 

 

Quick reminders: 

 If you have lights, lamps etc. in your booth, please put them on a timer 

 All Items in your booth MUST have a tag, if the item is not for sale, then please tag the item with your vendor 

number and NFS 

 Please remember to keep your items out of the aisles.  It becomes a safety and fire code violation if your 

items are out of the parameters of your booth. Plus, you run the risk of an item getting damaged.  

 Boxes are appreciated, but please take the wrapping paper and plastic bags home with you. We do not use 

newspaper or used plastic bags to wrap items. THANK YOU!!! 

 A thirty day written notice is required when you are shrinking down or vacating your booth at the end of the 

month.  This applies when you are leaving after your initial six months OR at any other time after your 6 

month commitment is over 

 Ask the management about the “Finder’s Fee” bonus!! Earn up to $100.00 towards your booth rent. 

 

Scott and Bonnie will be gone for most of July. Our super staff will be filling in for us. Please give them your 

support as you do for us.  The postings may not get done every day.  Please be patient if you need to wait a day 

or two to check your sales. 
 

Please remember that staff members have the discretion to handle all situations that arise. Please do not 

interfere when they are explaining situations to customers, and please, don’t tell any of the staff “that isn’t the 

way Bonnie does it.” Even if you think you know the answer, please just ask the customer to wait and let the 

staff take care of it. They have the power to make decisions as needed.  The staff also has the most up-to-date 

information on store policy, and they need to be the ones to explain policy to the customers. We trust them to 

do whatever is the best for all of us!!!          

     
Merchandise tags continue to be an issue; please remember to put your vendor number on the top of the tag, a brief 

description of the item in the center and the price on the bottom of the tag.  ALL of the information we ask for 

needs to be on the same side of the tag.  Please do not use sticky tags or write on the item!! The staff does not 

have the time to re-write sales tags. If you are still unsure about how to fill tags out ask a member of 

management for a Policy Sheet. Another reminder: please remove garage sale and thrift-store tags. POLICY 

INFORMATION sheets are hanging on the daily sales boxes, please read them. 

 
Scott’s Thoughts: Well as you can see from above, Bonnie and I will be heading to Memphis, TN for a conference.  When I return I will 

be a mood to FISH, FISH, and FISH!!! Want to go?  Call me or let me know.   I really enjoy taking young people with mom and dad also.  

I have all the equipment… all you need is your lunch and a license.  

Great vendors and great customers… what a winning combination. 


