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The Top Twelve Sales for April (before discounts): 

#1----$2125.85 

#2----$1999.75 

#3----$1241.47 

#4----$857.25 

#5----$836.88 

#6----$751.00 

#7----$700.17 

#8----$695.73 

#9----$667.96 

#10---$651.35 

#11---$644.45 

#12---$501.11

Sales for the month of April were $21,245.71. Up over last month!!! 

 

Saturday May 7, 2016 is our Annual Customer Appreciation Day sale.  Everything in the store will be 20% off.  

Remember; if you have something that your profit margin is too small to sell at 20% off, please remove it from the 

store by Friday evening.  Information on how the 20% off will affect you is taped to the daily sales boxes.  Sale Day 

is traditionally very busy and we could use some extra floor help. Any and all help will be appreciated!! 

 

We are welcoming several new vendors in May!  Please make sure you welcome them! Thank you for encouraging 

your friends to join the Keepers Corner team!  Just a reminder: if you refer someone to the store and they rent a 

space, you can get a Finder’s Fee Bonus for money off of your next month’s rent! ASK Bonnie~ 

 

If some of you are experiencing lower sales; it may be worth your while to stand back and take a good look at 

your booth(s). Are they clean; do they look inviting; are they too crowded; are you rotating your stock around in your 

booth? Those and many other factors influence shoppers to buy OR to pass you by! Try to make your booths enticing!!  

 

And along that same line… please, remove dirt and debris from your items.  It is very embarrassing to have 

items come to the front full of dirt, dust, leaves and spiders! 
 

Quick reminders: 

 If you have lights, lamps etc. in your booth, please put them on a timer 

 Boxes are appreciated, but please take the wrapping paper and plastic bags home with you. We do not use 

newspaper or old plastic bags to wrap items. THANK YOU!!! 

 

Merchandise tags continue to be an issue; please remember to put your vendor number on the top of the tag, a brief 

description of the item in the center and the price on the bottom of the tag.  ALL of the information we ask for 

needs to be on the same side of the tag.  Please do not use sticky tags or write on the item!! The staff does not 

have the time to re-write sales tags. If you are still unsure about how to fill tags out ask a member of 

management for a Policy Sheet. 

 

Please remember that your booth only extends to the end of the side pieces. I keep re-arranging some of your 

booths, because you persist in having items out in the walkway.  It’s not because I want you to pay for every 

square inch of space you are using; it is because it is a hazard and also a detriment when we are taking large 

items down the aisles!  

  

Scott’s Thoughts:   I’m heading out fishing tomorrow  and already been 

out a few times. Don’t forget that I am willing to take those with me that may want to go; women, men, children, families or whatever.  All 

you really need is lunch, a license, and a little gas money to chip in.  Let me know if you’re interested.  

 

One last note… what are you doing to advertise YOUR booth on Social Media (Facebook, etc.)? I have put on a $7.00 Boost on a FB 

Posting and have had over 1,400 people view it.  It pays to advertise you and your booth.  See me if you need help.   

“Thanks for all you do,” Scott 

Great vendors and great customers… what a winning combination. 


